The AMSOIL 7500-Mile/Six-Month
Oil Change Program brings value
to your customers...and profits to
your bottom line.

The introduction of AMSOIL synthetic motor oils in 1972 started a new understanding of the per-
formance possibilities of lubrication technology. Since that time, AMSOIL synthetic motor oil has
been regarded by many as the best-quality motor oil in the world. AMSOIL synthetic motor oils
help improve fuel economy and engine efficiency. Of the oils tested, none provides better high-
and low-temperature protection against wear.
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“How can I make money if customers
extend their oil drain intervals?”

The 7500-Mile/Six-Month Oil Change Program has
been developed specifically for your profitability while providing passenger car owners with
superior engine protection and performance.

Statistics have shown that many motorists will say yes when offered the choice.“Would you
like our $32.49 3000-mile/three-month oil change, or our $64.95 7500-mile/six-month oil
change?” Consumers are willing to pay more for quality and convenience.*

The recent introduction of oil life monitoring systems in new vehicles has made extended
drain intervals increasingly common. AMSOIL INC. has designed extended drain motor oils for
more than 35 years.When you offer customers the AMSOIL 7500-Mile/Six-Month Oil Change Pro-
gram, you are offering not only the convenience of fewer oil changes, but also the peace of mind
that comes with unsurpassed time-tested technology.

Here are the facts:

1. AMSOIL synthetics have a much longer service life, hence they will protect engines for the entire
duration of the manufacturer’s oil drain recommendations, both normal and severe service, and
beyond.

2. If you provide a higher-quality product and charge a premium price, you can make more
money with less effort.

3. If you make more money in half the number of visits, that means you can see more customers
and thereby increase your annual profits.

* A variety of price models can be used to ensure
your profitability. AMSOIL recommends charging
two to two and a half times your current service price.



Four important trends that will impact
tomorrow’s passenger car market

The Trend Toward Performance

Drastic changes in engine design, with their smaller, hotter engine
compartments, tighter tolerances and emissions standards have
placed higher demands on lubricants. At the same time, vehicle
manufacturers seek extended drains, cleaner engines, improved fuel
economy, reduced oil consumption and better wear protection.
One industry analyst has speculated that as increasing numbers
of baby boomers enter their peak earning years, 90 percent of all
cars on the road will be high-performance vehicles.

The Trend Toward Extended Drain Intervals

Europe currently maintains a minimum 9,000-mile drain interval
and is preparing for longer drain intervals. Indeed, GM’s patented
oil life monitoring system eschews the 3,000-mile standard alto-
gether, telling motorists to instead rely on an oil monitor that
assesses an oil’s life. This monitor consistently recommends oil
changes at more than twice the 3,000-mile standard (and this is in
vehicles using conventional petroleum oil). AMSOIL XL Synthetic
Motor Oils have a service life of 7,500 miles or six months, which
ever comes first (or longer when relying on factory-installed oil
life monitoring systems.)

The Trend Toward Synthetic Motor 0Qils

The quest for “more, better, faster” has made an impact on every
industry. As a result, high-technology synthetic motor oils like
those from AMSOIL have found increasing acceptance in every
facet of American industry. A major consciousness shift is occur-
ring as Americans become more selective in their purchasing,
focusing more on performance than price. The rapid growth in
sales of synthetic lubricants is directly related to their superior
performance capabilities.

The Continuing Environmental Trend

Government regulations and rising consumer awareness will
continue to drive the push for environmentally-friendly improve-
ments in the industry. Extended oil drain capabilities are already
being aggressively pursued in Europe, placing greater demands on
oil formulators to improve the quality of their products. AMSOIL
offers a model program that lube center operators can embrace
which is not only environmentally wise, but economically suited
for profit-mindedness as well.
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